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Focus on the Hidden!
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Reality: Consulting Has Many Components
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Nested Components of Consulting
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Why a Firm Will Hire You
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Your First Customer

• Someone who knows 
you
– A known entity is far superior 

to an unknown or less-known 
one

– Reduces alternatives

• Knows that you can 
deliver value

• Trusts you
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Building the Marketing Magnet

• There are always Alternatives
and competitors to solo 
practitioners

• Focus on showing Value to the 
organization
– Expertise 
– Process
– Case Studies/Successes

• Focus on Trustworthiness
– Clients
– References
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Building the Marketing Magnet
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Why did I accept this invitation?
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It Appealed to a Core Value: 
Help Others



Questions? 

Pradeep Anand
Seeta Resources

pa@seeta.com; www.seeta.com


